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Section 1: Verify lessee(s) correct spelling, 

address. Primary on top secondary below. 

Section 2: Boilerplate legal 
Section 3: Verify lease terms 

Section 4 – Vehicle Descriptions 

A: Verify correct vehicle is contracted 

B: Verify trade-in. In this case the value of 

the trade is $3000.  

Section 5: This is amount due at signing 

(DAS). This is comprised of any trade-in, 

manufacturer rebates, and money put 

down by the lessee. 

Section 6: Verify monthly payments. 

$335.82 per month. 

Section 7: Make sure there is nothing in 

here besides a disposition fee. The 

disposition fee of $350 is due at the end of 

lease if you do not buy or sell the car 

before the termination date. 

Section 8: This is simply the sum of due at 

signing + total payments 

Section 9-A – Amount Due at Signing 

This section itemizes your amount due at 

signing (DAS). This needs to be reviewed 

very carefully.  

1. Capitalized cost reduction is mfr 

rebates and incentives + down 

payment. There are no rebates (see 9-

B 2), so all $3000 of this is coming 

from the trade which makes it a 

$3000 down payment. In this case it is 

better to ask the dealer to cut you a 

check for the trade to structure the 

lease as zero down payment. 

2. First month payment 

3. MSD’s – make sure this is correct 

4-7. State title/reg/license fees. Legally 

these cannot be incorrect or ‘modified’. 

8. Acq fee if it is paid up front. In this case 

it is being rolled into the lease (see 13). 

9. Sales tax – you pay state sales tax on all 

cap cost reduction incl. rebates 

10-15. This is where the dealer can add 

things that are paid up front. In this case 

we see a DOC FEE (UPFT) which is very high 

at $799, and some miscellaneous fees. 

These fees vary by state so double check 

your own state regulations. 

Section 9-B – How DAS is paid 

1. Again the $3k trade-in from 4-B 

2. If the DAS included manufacturer 

rebates, they will be shown here. In 

this case there are no rebates. 

3. This is the cash required at signing. 

Usually this is what you owe in cash. 

Sometimes the dealer will pay some 

or all of this as a dealer contribution.  

 

Section 11 – Excessive Wear 

Excess mileage charge. Set by 

captive. In this case, $0.25/mi 

over. 

 

Section 12 – Purchase Option 

Just a restatement of the 

residual value from 10-D. 

Section 10 – Lease Math 

A: Here, finally, is the agreed upon value of the vehicle. This is the selling 

price!! Note that MSRP is nowhere to be found in a contract. The total 

gross cap cost is itemized in 13, so skip down to that while you’re here. 

B-L is the lease math. The dealer cannot pull any tricks here. But here you 

can verify that the MF being used is correct by solving for the rent charge 

in 10-F 

Monthly Rent Charge = (Adjusted Capitalized Cost + Residual) × MF, or: 

MF = Monthly Rent Charge / (Adjusted Cap Cost + Residual) 

Total Rent Charge in 10-F is $3012.79, so Monthly rent (divide by the term of 36 

months)  is $83.688 

MF = $83.688/ (33138.65+24180) = .00146 

The approximate APR equivalent of MF is .00146 x 2400 = 3.50% 

 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

Section 13 – Gross Cap Cost 

This section explains what you are 

financing or rolling into the lease. 

A: Again, agreed upon value (selling price 

of vehicle). Note no MSRP is shown. 

B-E: These will all have the numbers from 

Section 9-A, and conversely 9-A will be 

blank, if you are doing a “zero DAS” lease 

which means rolling all fees into the gross 

cap cost.  

F-H: These are the infamous add-on spiffs. 

If you didn’t agree to any maintenance or 

warranty, make sure there’s nothing in 

here. 

I: If you have a prior lease balance or 

positive equity which is being rolled into 

the lease, it will show up in this field. If the 

dealer is taking your current vehicle/lease 

that you know has negative equity and/or 

remaining payments, make sure it is 

reflected here!!  

J: Never seen this used. 

K: This is the acquisition fee, which is being 

rolled into the lease since this item is not 

itemized in Section 9-A. 

L-T: This is where the dealer can put more 

spiffs, accessories, nitrogen fill, lifetime 

blinker fluid, etc and roll the cost of these 

into the lease. If you agreed to nothing, 

make sure that nothing is in here. 

 

Section 14 – Taxes 

This section states the total state taxes /fees/license/registration paid on the lease. 

 

Section 15 – Dealer Adds & Mileage 

If you fell for any dealer add-ons previously itemized either in 9-A or 13, the terms will be listed here. 

Finally, the mileage allowance is shown. If it’s a non-GM demo make sure that this includes the initial 

demo miles (i.e. if 3200, this would show 39,200 miles) If it’s a GM demo typically you lose the initial miles. 


